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partment.—This department occupies a
large room, and is fitted up in regular
Counting House style. It has two Banks,
Wholesale and Commission Houses, together
with offlces and desks for sixty or seventy
retail merchants, and each student as he
passes through the drill of this department

receives a thorough, practical knowledge of

businesg, that would require many months
of practice in every-day life to obtain,

Fach student on entering the department
is furnished, by the Principal, with his
capital in college eurrency, when he at once
takes a lease on his store, pays a month’s
rent and proceeds with his businzss, asg in
the great ontside world. He buys and sells
goods and government bonds; draws checks,
notes and drafts; deposits money and dis-
counts notes at the banks; opens and closes
his books, first by single entry and then by
double entry; and in this way he is not
only learning to transact business correctly,
but is also keeping his own books, which
are made up entirely from his own transac-
tions with the other members of the depart-
ment.

Thus our students are made practical mer-

chants and book-keepers, and are eminently |

qualified as acconntants and business men
on completing the course,

" RATES OF TUITION. T"

SCHOLARSHIPS PAYABLE IN AD\H\NCE.

Students are Not Received by the Month or Term Plan, m [
the Business Department. |

Business Department. |

SoHOTLARSHIP, including Book-keeping by double
nndsingle entry, Banking and Actual Business
Practice, Business Arithmetle, Commercial
Law, Business Letter Writing, Practical Pen-
manship, Orthography, and English Gram-
mar, good for the full ecourse and review,time
unlimited ., R e ... 860

NoTE. Pupﬂh l'lnﬂr‘ ]u vears of age wll.l be
charged extra for schol: n'-.hlp‘ ac Lmdmg to age
and attainments,

Normal Penmanship Department.

SCHOLARSHIP, Including Ornamental Penman-
ship and Business Writing in all Departments
of the Art, ineluding Off-hand Flourishing,
Pen Leﬂmlng, Pen Drawing, Card Writing,
K u"lmﬁmg, Bpecimen Making, Blackboard
Writing, ete,, time unlimited... rrecies o 300

Thres Months' Tuition In this Ih:p:‘:rtmenl.....,, 50|

One Month’s Tultlon...cucensaassioisaniasssan

Nore —Students of this Department may study
Letter Writing and Grammar without extra

charge. Z : |

Short-Hand and Type-Writing.
BCHOTLARSHIP (time lllnlimitmlj in both Short-

hand and Ty pe-writing... ... §60
Short-hand and Type-writling '[h]t‘(‘ momh- ves OO
Short-hand and Ty pe- “:!T.iug one month.
Short-hand three MmonthE. oo
Short-hand one month..
Type-writing per muml: one Imm ‘pm

hand, and use the celebrated Remington Type
Writer,

Commutation Rates. |

A SrupeNT taking both the Business Course and |

Novmal Penmanship Scholarships at the same

time, may have the two for..... «.cciinis e 5100
Either of the foregoing Scholarships and that
for Bhort-hand and 'I",']:e writing may also

be had for... R veen s $100

NOTE. —\Ian)- of the students avall tiwmne Fes

of the commutation rates and carry two cou

atonee, devoting part of the day to one depart-
ment and the remainder of the time to the other,

We teach the popular Graham system of "\hm‘tf F

OURSE.

.}

OFFICES IN THE (

JUNIOR GGRADE,

Freight Office.

{ &

SENIOR GRRADE,
Wholesale Office.

Commereial Bank.

il Exchange.

i

OIMarc

Y.

(Gieneral Agene
Commission.

Superintendent of Railway.

Real Estate and Insurance.

Teller, Book-keeper, and Cashier of the College Bank.
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. 4 | years agone have made way for actual and | :

Ghual BHSIHBSS ﬁﬂd Bﬁnklng ‘ practical business rules and methods as ap- iB.

L plied to real mercantile or to real banking |
AS TAUGHT IN g
transactions,

GEM CITY BUSINESS. COLLEGE. It is simply impossible for a young man I

A Miniature World, where the Student receives | 10 Pass tl'm':ll::h the dr'l'! and dlSCl[{]:}lG he
a Thorough Training in Retail and Whole- iz here .‘:'lll}_]('{'-lcd to. without acquiring a
sale Merchandising, Commission, Bank- ‘ complete kuuwlcdge of the branch of busi-
Ing, Business Zaper, 804 Doubld aiid ness studied. Months of practice in a store

I (

single Entry Book-keeping.

We cannot do better than to give below |

reporter who recently visited this depart-
ment of our College:

“Among the noteworthy institutions of
Quiney is the one which constitutes the
subject of this article. Tor nineteen years it
has been under the ownership and manage-
ment of Prof. 1), L. Musselman, and for

nineteen consecutive years it has added to |

its growth and succeeded to new and well-
earned laurels. One of the strongest evi-
dences of success in any avocation is the
permanency thereof, and the college of
which we write does not gtand in need of
recommendations on that -score. It has

attained a prond prominence, if not pre-
eminence, among similar colleges of the
country, and it has won this position by
virtue of superior management and the in-
defatiguble efforts of every member of the
able faculty.

It is not within the provinee of this article,
however, to speak of other than the Actual
Business and Banking Department of the
college, and to that hall of learning the

readers of The Jowrnal are invited, Tt hasa ‘

high ceiling, is 25 feet in width by 130 feet

in depth; is well lighted and ventilated,and |

farnished throughout in regular counting-

room style. This hall virtually represents |
the world in miniature. Initaretwo banks, |

one wholesale jobbing house, one commis-

gion firm, and one or two score of desksand |

offices for the transaction of retail business,
Each of these desks represents a firm, and
these firms may have headquarters in New

Cleveland, St. Louis; or in Denver, Omaha

and San Francisco. There is not a more |

thoroughly practical banking housge in the
city of Quincy than these banks of the Gem
City Business College. Nongensical theories
taught in the old “commercial” colleges of

—an oflice—a bank, would not teach him as
much as he learns here in a few weeks. An
instance of the thoroughness required of
each student from the moment he or she
enlers this department, is here cited: If a
knowledge of banking is desired, the am-
bitious cashier tobe, or the embryo president,
must first learn how to make collections,
how to keep the different books—learn all
the intermediate duties, and then, when
competent to ofliciate as cashier, he is com-
pelled to act as instructor to the apprentice
immediately succeeding him. Thus is he

enabled to institute a self-examination as it ‘ i

were—to verify item by item—his own
knowledge of methods and details associa-
ted with the banking system. In this way |
every point becomes firmly impressed upon
his mind, and when all is learned, he steps
forth finished, so far as a man can be with-
out the aid of personal experience. Ie
understands the duties of the collecting
clerk, the book-keeper, the receiving teller
and the paying teller, the responsibilities of
the bank cashier, and he also understands
all abount discounts, time and sight drafts,
the systems of exchange—every point, in
fact, illustrated in the daily operations of an
actual banking house,

This department iz under the supervision
of professors of large practical experience
in the ecommercial and financial world, and
who are admirably adapted by nature and
education to perform the difficuit duties
pertaining to the office of instructors,”

Good Evidence.

No better evidence is needed to convince
one that the Gem City Business College is
meeting the demands of the times, than the‘

York, Philadelphia, Boston; in Chicago, | fact that‘ bankers and other business men

send their sone to this institution for a bus-
iness education, rather than teach them in
theirown banks and business offices. Scores
of such students graduate every year, and
return to the banks and stores of their|
fathers, where they render most valuable
and satisfactory service, as Tellers, Clerks,
Book-Keepers, Cashiers, Amanuenses, ete,

— e ] I___v___
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IN THE SCHOOL ROOM.

AN EXTEMPORANEOUS TALK

By 8. H. Goodyear, A, M., President of the
Oedar Rapids Business Oollege, before the
Sohool of Accounts and Business Prac-
tice, July 23, 1888, at the Tenth An-
nual Meeting of the Business Educators'
Association of America, in Minneapolis,

[NoTe.—In eonnection with the following, we
desire to call partlenlar attentlon to the remarks
following by Prof. 8. 8. Packard, of Puackard's
Businees College, New York Clty. Prot. Packard
has long been the leader among business educa-
turs, and he knows just what he Is talking about
when he does any talking at all.]

Mr. Goodyear: It is with some hesifa-
tion that I arise this morning to present
this topie. T want to say by way of ex-
planatien, I have not eome here to teach
yon; but my idea in eoming before the
convention to-day, is to receive instrue-
tion. Of eourse I shall do all I can to
ontline and present the subjeet; but I
hope to receive from the eriticism, from
the suggestions of others, perhaps, more
than I give. My only regret is that we
cannot have a full disenssion of this sub-
ject before the entire association; not for
any particular honor to myself, but for
the good of ull. Tt seems to me that our
discussion last year lacked in very many
important particulars. The question
which is one of the most vital ones in
the business college, it seems to me, was
touched upon so little that we arrived at
no conelusions that would help ug in the
matter. Perhaps the larger schools are
well grounded in their systems of busi-
ness practice; but it seems to me that
our younger schools are groping in the

dark right on this snbject, and I confess
I am one of the gropers, and I want
light.

As this is the first paper on the subject
(of business praetice in our session this
year, it might be well fo introduce the
subject by a few prefatory remarks as to
the mission of business practice. In the
first place it might be well to discuss
two terms that are used—and, by the
way, 1 do not know that it is hardly nee-
essary, beeause I understand there is one
school down east that has appropriated
one term and patented it: “Actual Busi-
ness.”  They eall it Actual Business, and
| they tell us it is protected by patent, so
| we dare not use it.

Mr. R. C. Spencer: What sehool is
that?

Mr. Goodyear: Tt is a sehool T think in
Pittshurg. They elaim the whole system

and the name. But the thought I want
to enforee is this, I don't think it is well
for any of us to get the idea that we are
teaching aectual business. It is not ae-
tual business. It is preposterous to
claim it as sneh, It seems to me that all
we should claim is that it is practice in
business, preparatory to the aetual faet
which comes after. It seems to me it is
a mistake to claim that in any school
room, fitted ouf as completely as it may
be, there is actual business; an actual in-
terechange of value as it oceurs in the
store and shop. We gef the same drill;
we prepare for the same thing; but it is
praetice and not the actunal Ef'act-. Now
by way of definition, I would like to an-
swer the question, what is business prae-
tice, what is its migsion and its scope?
And I will answer b'ylr three propositions,
what it is not; and then propose to show

by others, what it is. I think it was ar-

a———
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gued by some of our teachers last year,
that their idea of business practice was
to teach a young man the value of differ-
ent things, the value of different com-
modities, so that he could determine the
proper prices, and so on. That is not to
my mind the objeet of business practice,
The whole question of political economy
and all those other questions that enter
into the course of a long line of business
training out in the aetual world, are nec-
essary to prepare the person to under-
atand how to make investments properly.
We are not attempting to teach pupils
how to eonduet a large business and
make proper investments. That is not
the mission of business practice, as I un-
derstand it; nor is it to teach him the
value of mouey; the purehasing power of
money. It is ot to teach hiny, “there is
go mueh sugar; now, what is that
worth®” This is not the mission of bus-
iness practice, becanse he must under-
stand the whole subjeet of political econ-
omy, of transportation, of supply and de-
mand, to answer sueh questions. Busi-
ness practiee, to my mind, is not intended
to train the studentin these things. Buf
what isit? Business practice, as I un-
derstand it, is used mainly to give the
necessary surroundings to enable the
student to earry out the transaction as
the record deseribes. In other words, to
bring into the business room a business
atmosphere. To make the transaction
have a seeming reality. To come as
near the reality as possible, It is an ob-
ject lesson. 1t enforces the theoretical
deseription that we ﬁiva in our text book.
Now if we have nothing besides the text
book, there is a class of students that
will not fully comprehend the transac-
tions it describes. In order to bring a
transaction into & business atmosphere,
we make an object leston of that descrip-
tion, and the student comprehends it
better. It enables him to understand
the fact that is deseribed in the transae-
tion. There is a class of students, I he-
lieve, that do not really need the busi-
ness practice as much as others. Some
gtudents have the ideal facuity more fully
developed. They can read a deseription
and picture out the whole fransaction
fully, and it is as real to them perhaps,
ag the aetual transaction would be to
others. Their imagination is greater.
But the majorify of our students need
the actual transaction, the different in-

years agone have made way fo
. - . b

=
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that the business practice gives, that no
gystem of book-keeping that I have ever
apen ean give, and that a person who is
going to be a competent accountant
must have, is the ability to make a rec-
ord, not from a memorandum, but {from
an actual occurrence. For instance,
here is a transaction: I purchase so
many pounds at a certain price. I have
not a history of that printed in a book.
There is simply the fact. I have made
the purchase. I must acquire the fac-
ulty of making a record from the actual
transaction. Thare is where so many
book-keepers fail, and go many business
men fail. They neglect or forget to
make the record, and so they lose value,
and eontinue to do so. Business prac-
tiee trains the student in the practice of
making the record from a transaction,
not from memoranda that he can refer
to f any time; so that if the record is
lost at that time, as far as the student is
concerned, it is lost forever. Another
result derived from the business prac-
tice, which is not commonly derived
from the text book system of book-keep-

to a large extent, in business routine.
Now a student may understand how to
draw up every paper necessary in bank
book-keeping, and yet know nothing of
business routine. But here is the actual
passing over of the money, the actual
signing of the check, etc., the inter-
change of business papers necessary to
¢omplete a transaction, and thus he be-
comes ablo to go out into the world and
transaet business intelligently. Now do
not understand me that he is able fo go
out and make a contract, and make a
good bargain for himself. That he ac-
quires by contact with the word; but af-
ter he has made his contraet, he should
be able to transaect all the businegs that
belongs to it, and make out the papers
intelligently. I think he can learn this
just as well in the business college as he
¢an out in the counting house.

Now one step further. If we grant
this to be the mission of business prac-
tice, that it is really necessary to pre-
|pare the student for actual work in the
| world as an accountant, ther the question

may arise, how should a sjyatem of busi-
ness praectice be written?

Mr. Packard: Did you use the word
“written?” :

Mr. Goodyear: “Written,” yes, sir. 1

terchanges of business, to make the fact
real to t%lﬂil‘ minds. Then another thing

] U1LY BUSIHIESS UULITET: L1 Uasliis e vas v |
Q. . taught in the old “commercial” colleges of
A ;

resume every principal of aschool here
Eas his own business practice, or largely

i ey |

PLETOT SR e PR TPVTRY ot

- ke e R
Book-Keepers, Cashiers, Amanuenses, etc.

r actual and ||

ing, is that the student becomes versed
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80. I have examined several different
kinds of business practice. One would
have o examine as many systems as
there are teachers here, almost, to get
the different ones. But we want to get
the general plan of each, I think some
gimply have in mind the training of the
student in banking, in all kinds of bill-
ing, and in the use of all the business
papers, That is all right as far as it
goes, and so the transaetions are thrown
togevher indiseriminately.
gystem of business practice should
be written as carefully as any play of
Shakespeare. It should have a plot; and
the person who is sneeessful will have in
mind those whom he wants to instruet.
He wants fo have cerfain students work-
ing together. He pictures those students
before him. They are the actors in his
lay. Ithink a person who writes a bus-
ness practice and is thoroughly success-
ful in making it interesting and pro-
resgive and carefully graded, shonld
1ave all these pictures belore him;and
to make a real success he should picture
each student going to the several places
where he is to transact business; and in
that way he gets a complete system.
Bosiness practice without system may
give the student practical training, buf
it seems to me it is not as interesting
nor as progressive. I know it is not as
interesting. In this way you can intro-
duce your tragie features, and have cer-
tain places where the interest culmi-
nates. I think the person who writes a
guecesstul business practice should have
that ability and that power.

Business practice should be ecarefully
graded. That is, we onght not to have
the student enter right into the most
complicated entries at firsl, but as le
gains power, he will be better fitted to
grapple with more complicated details.

I will make another statement regard-
ing business practice, and I know there
are certain ones here ready to take issue
with me, but I throw out the challenge,
because we want to have discussion on
the merit of the question. There are
certain instruetors who say that busi-|
ness praetice shonld be as near like bus-
iness as possible; that it should be spon-
taneous; that the student should have
large liberty to use his judgement and
his diseretion in earrying out transac-
tions. I do not think that is the correct
mission of the school room at all. I
think the teacher should hold the stu-

the course, and not allow him to use the
diseretion that he has not aequired. He
is here for discipline and he wants to be
held subject to it. There are systems of
business practice now in use in which
the student is given ecapital, and he is
allowed to make investments at random,
and sometimes the most absard results
follow. The student will build up a for-
tune, perhaps, in a week. There i8 no
business development in it at all. He is
simply giving his whole time to acquir-
ing money. He is losing the whole ob-
jeet of business practice. It seems to
me that in a business course the busi-
ness practice should be just like a text
book, so far as reaching certain resnlts.
He must follow a certain line. We
ought to have the work so systematized
that we know when we get correct re-
sults. When we allow astudent to go
on and make transactions and get re-
sults that may be correet and may not,
he is acquiring carelessness; that is very
easily acquired. Carelessness develops as
easily as weeds grow. We want to con-
| stantly hold them to correct resulfs, and
1henee it seems to me that a system of
| business practice that allows the stu-
dent any discretion whatever as to his
purchases and sales and priceg, is to a
certain extent a decoption. Of course
there are certain advantages in its favor,
but the disadvantzges seem to be so
mueh in the preponderance that they far
outreach the former.

It seems to me further that our schools
a8 a rile do not give enough time to bus-
iness practice. I think all conecede that
we must have a business practice, and
I know some schools that have simply
put in a department to satisly the pub-
lie, They say they must do it to proteet
themselves, beeause other schools are
making sueh a display of it. I wish we
might decide fo-day how mueh time
should be devoted to this part of the
course. This is one question I wonld
like to leave for your discussion to-day.
I hope to take cnly about half the fime,
#0 that wo may have plenty of time to
discuss this and other questions that
may arise. If we grant that consider-
able time should be given to business
practice, I would suggest the following
outline of work. Perhaps in the early
part of the course we might call the
work semi-business practice. Let it be
a transitory period in which the student
ghall carry out the transactions and yet

dent qnder check and rein all through

under such restrigtions thatitistoa cers
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tain extent according to the text book.| eertain student whom we knew came to ferent towns so as to get correspondence, | tion, as we would in the semi-business
After he has had that training under all | us and in no very amiable mood, exelaim- shipping, collection, exchange, different | practice, first deseribed. At the end ol
the checks and restraints of the teacher, | ed, “here I have been waiting three days, freight rates, ete. | five days, the students are directed totake

he is better prepared to launch out info | without doing a transaction. I have
a more extensive business practice. The | been waiting for some other student to
teacher should have a reference book | get the opposite side of this transaction.
prepared containing every entry that the | I must complete this before I ean ad-
student is required to make, so that he | vanee to those which depend on this.” If
can see that every eniry is right and ev- | you could have every one work together,
ery resnult correct. In that way you can |so that the opposite transaction is ready
hold the student to correet results both | o respond at onee, of ¢ourse the system
ag to his arithmetie and his book-keep- | would work nieely. But there is the ob-
ing. After this semi-business praetice | jeetion toit; and there are many such ob-
has been completed, and the student has | jections. We have reeently adopted a

had eonsiderable experience in business
transactions, the field ean be enlarged,
it the teacher desires to give a more ex-
tended course

This initiatory business praelice is

carried out between the pupil just be-|

ginning the study and the various of-
ficers in the business practice. No op-
tional investments and mno veluntary
transactions are allowed, but all are re-
quired to follow the teacher’s direction
implicitly, in order that they may re-
eeive the development he has planned.
When you introduce business transae-
tions between students as firms, two in-
dependent persons have been introduced
and you have losf to a cerfain extent
your confrol of both parties. [ will ad-
mit there is something more real about
transaciions of this class. The system
firet deseribed secms more like text hook
work, and a fransaction between stu-
dents adds more interest and develops
certain things that the former does not.
We will take a few moments now in dis-
cussing a system of business fransac-
tions between students that can be car-
ried out, under certain checks and re-
straints, and made very interesting, and

yet be so thoroughly under control of |

the teacher as to develop discipline and
hold the student to acenrate results.

We visited a school in the east some
years ago where they claimed to have the
actual business. They had transactions
between students. The students eould
enter, begin the work any day in the
week, or at any time as they chose, but
for every transaction that one student
carried out, some other student had fo
have the opposite part of the transaction.
Now you ean readily see if the students
were graded differently, entered at dif-
ferent fimes, progressed at different
rates, how it might be diffieult fo make
these two transactions fit. While we
were there visiting for a day or two, a

R e

gystem of advanced business practice
based upon transactions between stu-
dents. We take a eivele of five students,
who enter upon the work together. We
have chosen five for this reason :if we
chose a large number, we might not at
certain seasons of the vear, have enough
stndents who ean work together; but 1in
any school it seems to me yon can get
four or five that will commenee a subject
at about the same time. We give to each
student a set of instruetions. We do not
allow them to make any investments
they may desire, but simply tollow in-
struetions so that we get positive results.
There will be five sets of instimetions
written. Now for instance, Mr. Spencer
i one of our students and Mr. Paekard
another. On his card of instruetions Mr.
Spencer has an investment, and Mr.
Packard has an investment on his,
These two students are to have dealings
with each other. Mr. Spencer will have
instructions on his eard to order mer-
chandise from Mr. Packard. Mr. Pack-
ard will have instrucetions on his eard to
order from Mr. Spencer. Mr. Bpencer,
when he goes in and looks at his work
for the day, cannot say “I have got to
sell #0 mueh merchandise to such a
man;” He does not know what he is go-
ing to sell, until the order comes. He
only knows what he is ordered to buy or
what he is ordered to pay. There is an
advantage in this; you can’t look at your
work in the morning and know every-
thing that is coming, and have all your
work planned accordingly. It is sprung
upon you. Yet it is all planned so that
the work goes along, and there is not a
minute’s delay.

Mr. Sadler : Is this little group of five
together ? Does it stay together and
complete the whole work ?

Mr. Goodyear : Yes sir.

Mr. Packard : At the same table ?

Mr. Goodyear : We represent it in dif-
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Mr. Sadler : What supervision has the | a trial balance and prepare [or ¢learing.
teacher over if ? If the students complete the fitth card on
Mr. Bryant: One card is supplemen- | Friday you can designate Saturday or
tary to the others, I suppose. { Monday morning as the clearing hour.
Mr. Goodyear : Yes sir, This c¢learing exercise can be so con-
Mr, Sadler: Can’t they bring their | dueted as to infroduee the routine of a
heads together early in the morning, and | elearing house ; each of the students in
then anticipate what is coming and pre- | a cirele has accounts with the other stu-
pare for it ¥ Idents and with the offices. On clearing
Mr. Goodyear: No student knows day every account must agree. That is,
what is coming until his card of in-| Mr. Spencer and Mr, Packard must agree

struetions for the day is handed to him. |
This oceurs each day, and we take just |

twenty days, four weeks of such work.

Mr, Sadler : They commence this bus-
iness practice in the morning.

Mr. Goodyear : Not necessarily.

Mr. Sadler: A boy that is going in
grade No. 1, a good, bright, active, quick
fellow, and he has along with him a
slow fellow on grade No. 5; how would
you arrange it then ?

Mr. Goodyear : There is other work
he can do. 1would tell the bright fel-

low, “now you ean practice business pen- |
manship until the other boy catches up, |

the commereial world offers a premium
for good penmanship.” Our plan has
been to select just about enough work to
oceupy the slow boy for the day, and if
you have any slow ones in the circle
they will have to drop some of the class
work in the school and give more atten-
tion to business practice for these four
weeks that they work togethor.

Mr. R. C. Spencer : This school adopt-
ad the rule that persons presenting a
subjeet to the school, should not be sub-
ject to interruption. When they have
completed their presentation of the sub-
jeet, then it will in order to diseuss it.

Mr. Goodyear: The orders that Mr.
Spencer, for instance, has written out,
are placed in the postoffice and are de-
livered to the students addressed when
they are directed to call for them and
answer them, There is a constant inter-
communication and inter-dealing be-
ing carried on, each of these students
has received orders from others, and has
sent orders to others ; each one is billing
goods to others and receiving bills from
them. Af the same time they are deal-
ing with officers in the bank, transpor-
tation office, commercial exchange,
wholesale office, etec. 3

Now as fo getting results. ‘We may or
may not use a key to every transac-

in their accounts. They don’t necessari-
1y settle, but simply adjust balances and
proceed. So we have four eclearings.
Every fourth week a clearing. That is
they clear with sach other. Not neces-
sarily to settle, but simply to adjust bal-
ances,

There is another element of training
connected with transaetions between
students that the mere business practice
does not give, It is the nature of these
transactions. Of course you would have
one student draw on another for collec-
tions of bills or accounts. He makes out
his drafts and leaves them at the bank.
There may be no stated time when he is
to call for them. But a little paragraph
might be thrown in each day, saying
“fransact all routine bhusiness necessa-
ry.” The advanced student should be
taught to earry onf certain business de-
tails without turther instructious ; such
ag, collecting and paying notes at ma-
turity, paying sight drafts when present-
ed, crediting colleetions when paid. So
our instructions call for roufine busi-
ness each day ; it is not named by item,
but the student must keep track of each
item of unfinished business and complate
it at the proper fime. We have given
but an imperfeet aceount of this system
of transactions between sitndents, and un-
less there are questions we will elose by
suggesting one or two questions for dis-
cussion in this assoeiation. “What pro-
portion of the commercial course should
ha given to business training and what
proportion to theoretical book-keeping.
That is how many months fo each ? It
is a guestion that we have not yet fully
decided ; but simply to open the ques-
tion, I will give this as an experience.
It seems to me that six or eight weeks
of purely theoretical book-keeping, with
the rest of a course of six or eight
months of practical book-keeping, gives
better results than six months theoreti-
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cal and a few weeks practical. That
question will be open for discussion, and
1 would like to hear the opinion of those
who have had experience on the subjeet.

Mr. Bryant: 1t oceurs tome if you al-
low the students to exchange husiness
with each other, it will take all the bus-
iness from the offieo ; perhaps from the
bank. I should like to have you explain
that.

Mr. Goodyear : As we have arranged
this eirele now, itrequires a bank, trans-
portation office, commerciai exchange,
wholesale office, commission house and
general agenecy, and gives each of them
a full variety of work. Of ecourse there
is other work besides the dealings be-
tween these students, The wholesale of-
fice is the grand supply department. For
ingtance, Mr, Spencer will buy certain
articles from this office in large guanti-
ties. Mr. Packard wants some of these
same articles and buys in smaller lots
from Mr. Spencer, while he, (Packard,)
buys other articles in guantity at the
wholesale office, and sells a part of this
purchase to Mr. Spencer and others.
This eonstant ordering of large supplies
develops a large amount and variety of
work in the wholesale office. The com-
mereial exchange represents ideal loeal
firres with  whom  each student is
constantly dealing. The students buy

articles of produes daily at the eommer- |

cial exchange and consign these to frma
in the eommission house for sale, draw-
on these firms for the proceeds, thus,
giving the commission house plenty to
do. The general ageney represents
another group of fictitious firms in adja-
cent towns to whom the students sell
their merchandise. The merchandise
starts at the wholesale oflice, sells to a
wholesale student, he distributes to the
other students, it is again shipped to
firms in the general ageney, and again
sold by the agency to the wholesale of-
fice, and thus the eirenit is completed.

We have seventy-two kinds of mer-
chandise ; each one has a different priece
and different quantity, and they are rep-
resented by cards of different colors.

Mr. Bryant : It ogetrs to me that this
use of eards to represent merchandise is
enfirely unnecessary. It seems to me it
ought to be represented by the business
papers. The merchant never handles
his goods fo any extent.

Mr. Goodyear : As I understand, a bill
clerk need not necessarily take up and

looks at the label and sees how many
yards there are. Each of these eards is
labeled, Here is a piece of print for in-
stance, so many yards. We do not. need
a transaction in handling prints or any-
thing of that kind, but we know that by
taking the quantity given on the Iabel
and transferring it to & bill and by tak-
ing the quoted price of the artiele rep-
resented, we getour two factors for a
product. Another thing : if you wantto
have a transportation office, you must
have something to represent weights and
quantities. If seems to me you cannot
carry out transactions to any praetieal
extent unless you have something to
represent quantity and weight. You
ecan have a card representing 300 pounds
of sngar jnet as well as to have a barrel
weighing 300 pounds,

Mr, B, R. Felton: The gentleman ob-
jeets to the ferm actual business. He
gays that a card representing the sugar
answers every purpose. Is that very ne-
cessary, in the first place, for us fo eome
ont and say “we have been deceiving you,
that is only paste-hoard.” Is there any'
| sense in putting ourselves to that.incon-
| venience? Isn’t there just as much real

practice in that, substituting the ecard
| for the barrel of sugar ¥ That was my
| point.

Mr. Goodyear : Yes. .
Mr. Goodman: Just as much busi-
| Iess.
|  Mr. Goodyear: T regard aetual
business as making an actual invest-
| ment and using judgement as fo its ac-
tual worth.

Mr, Chapman : My, Goodyear, T would
like to be elear on that point myself. I
understood you to make this distinetion:
that you did net teach actual business
practice, but you did teach business
practice, that is, praetice in business,
but you didn’t call it actual,

Mr, Goodyear : You ean call it actnal

i business practice if you want fo, but I
wonldn’t like to eall it actual business,
I prefer to call it business praefice. T
think it iz a misnomer when you eall it
actual business,

Mr., 8.8, Packard: We have had a
very interesting paper here presented by
a gentleman who knows exaetly what
he is talking about, and he has submit-
ted ecertain questions whieh he wants us
to answer. I did not have the pleasure
last year of listening to Mr. Goodyear, but
read the report of what he said in the

handle all the pieces of goods, but he

proceedings, and I said to myself; “that
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i i 3 in the assoeiati vith him that the more dramatic ideas
is the brightest man in the assoeiation, | with him tl ' more. e idea
liﬂhall gogto the convention this year if | you bring into this work, and instruct
for no other purpose than to hear what the student, the more you are going to

Mr. Goodyear has to say in relation to

pieture what oceurs in veal life. T was

this business practice”” He has pro-| delighted with the fact that he proposed
pounded certain questions here for us to to have the teacher the man who should
discuss. I should like to have these write this drama aud control the per-

points which he has presented to us,

formers in it. If he allows them to go

taken up and diseussed in their order as geattering all through, the very object he

he hag suggested. Otherwise I think we '

has in view in presenting that drama is

loose the entire force of this paper. |lost sight of. e musi have ﬁu_ishrud
Tere are certain questions whieh are re- | picture in his mind. He must? _h_zi.\- e dan
ally important t¢ us. How much work | idea of what he is going to produce, and

should be done in our schools through
what we call practice ? I was very
mueh delighted to hear the gem.i_&:u'uu,l,
say that the words “actual business

were entirely unnecessary. We have
business practice liere; it is all we can |
undertake under any cirenmstances.
But when shall this business practice
begin ? What shall it consist of ?|
What shall be its beginning and ending,
and the manipulations which come in
gonneetion with that matter ? Now my
own thonght about this is that we are
inaking too wide a line of demarkation
hetween theory and practice. 1 think
that all of us are making a mistake by
supposing we must teach theory as diz-
tinet from practice and then practice as
digtinet from theory. I think that the
more nearly yon can come in the very
first transaction, the very first things
that oceur in a school, the more nearly
you ean come to the exact method of
what is being done in business, the more
clearly you can present the theory, A
theory must be founded upon practice.
We cannot work in the abstraet. None
of us ean 50 clearly comprehend an ab-
stract thing as we can a eonerete. If we
have the thing before us, the transaction
before us. then it comes to any of us
more elearly than it does to burden our
brain with simply an abstract proposi-
tion made to us. Now this is a very ser-
ious question for us to settle, whether|
we eannot do more practice; and wheth-
er we eannot do it in the beginning of
our work, and whether we cannot pass a
great dealof what weeall theory through
the process of practice. 1 believe that
we are doing a great deal too little work |
in this idea of practice. I was very|
mueh delighted with the first picture
which the speaker drew here. When 1
tound he proposed fo make of this per-
son who shall write a book, a dramatist

he eanuot do it unless he has his dram-
atis persons before him. Now 1 would
like exeeedingly to have that discussed,
and I think it is one thonght that he has
dropped here which I will never forget.
It is not only a beauntiful thought in it-
gelf, but it is beautiful from its truth-
fulness. It is a fact that we want to-
day, in our sehools, Lo so interest our stu-
dents, so enthuse them in what we are
doing, that it becomes a delight. Now I
don’t kuow how it may be with the rest
of you, but T have this to say—that our
¢hort-hdnd departments in our schools
are the most interested; and why? Be-
canse the student has always thrust upon

| him something new, and he is constant-

ly interested. So we should do in onr
practice. The student should feel that
when he goes info a school, he has got
something as delightful fo him as a
drama, and he should enter into the
same spirit.
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who is to construct a play, it seemed to

me a most beautiful idea; and T agree |
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Business College Suppligs.

Owing to the faet that Business Practice is becoming recognized more and
more each year as one of the essentials of every practical school of business, we
have at a large expenditure of time and money established & eomplete bureau of
supplies of every kind pertaining to the department of Business Practice.

BUSINESS PRACTICE.

A text of instruetions to students for transaetions in business, was published
by Prof. Goodyear, senior member of our firm, about two years ago. 1t is now used
in nearly filty eommeoreial sehools, Tt is intended {o follow the study of Theoreti-
cal book-keeping, and can be nsed with any text and any system. It represents

the semi-business practice, or initiatory business practice alluded to in Prof. Good-
year's speech on preceeding pages.

TRANSACTIONS BETWEEN STUDENTS.

This is a new work reeently written by Prof, Goodyear, and deseribed in speech
referred to above. 1t is now in mannseript complete, ready for printer, and at the

urgent request of many business college teachers, we have decided to publish the
same ready for introduction before holidaya,

BUSINESS COLLEGE STATIONERY,
We have checks and blank drafts in three different styles, College National
Bank, Business College Bank, Students’ Commereial Bank ; promissory"notes; in-
dividual drafts ; receipts and certificates of deposit, each booked in fifties, bound in
heavy docnment manilla. Bank deposit books and deposit tickets are arranged in
three styles to corrospond with the bank checks, We also have way bills, bills of
lading, shipping bills ana railway expense bills, college insurance policies, deeds,
leases and mortgages, and a fine assortment of college currency approved by the
secret serviep department of the United States. All of the above stationery is
printed so that it is equally adapted to any cominercial school,
We are prepared to furnish nearly all of these varieties of station
school name and eify at a slight advance in cost,

Samples of sfationery and special prices will be sent to
same., Address

ery with any
any one requesting the

GOODYEAR & PALMER, PUBLISHERS,
Cedar Rapids, Towa.
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Northern Indiana Commercial College,
VALPARAISO. IN DIANA,

Though this institutio i
1 has been in i i
the ll‘tem;s Qi lthc Commercial Colleges ino ﬁfga{{;)cr;tbut Ssbige Syt o siands "
o the‘l‘igrger attendance than any other, and the plan of th
S mes. It is conducted on the 4 % e
a : 'Iq]\;ee r%?id to be the nearest to real work
graduate of this College can take a position in the Bank, Counting House, or

Store of to-da. d
el 3' ;;?.be able to enter at once upon his duties. He has had the pracrice

e Depnrtment now o i
and is = ceupies its wew hall, whick is on ;.
cial Cosl‘llepgpg.l Edﬁg}:urtl:;?a‘::séeeg&‘inswe lline of offices gieiraf;m%tggc ?g :‘:;”Cﬁfngmdj
ESE Tepresent. two  oiti .ocing so large enables us to have d 0 e

P t.two cities, This affords advantages for thorouogﬁeesgefﬁﬁrgﬂfiﬁ

I a i £

found at no other commerei, 156’100] I:leceuse it gives the student the kind of .

transacted not in one city Ol'lly, but an exclmnge between cities—the mosi L per fect p]aﬂ
1 b siness

An idea of its com 1
teness can be had by : "

e stude £ ¢ had by a brief outl :
yith ma;;i:?g,tr%’é‘%ﬁ%;‘:g“’;gg‘jﬁga?r theoretical course, E:r:fifscb“e‘:?r{nt;bfag?]’??-
ingle and D S entries, opening and closi - 1ar
thegbuoks angufoi-engntlf}" with all forms of Invangmrie.a. cIi?l?;n%g]ceu Letdger ) b??&'
as used in Commission and Shipping ,P'lrtne?slilisl; i
Frmelf e

Stea_.mhoming and Rail i i i
Englh GL0g and a.n%ll gzg:‘?ig[{g(?ommercral Arithmetic, Commercial Cc:rreﬁ1::1::1:1(3&:11(381;I

is more fully
ctual Business plan, which is everrwlflue:z

€r completing this course he passes into the
PRACTICAL DEPARTMENT.

Here he is furnished wi i
teacher in b with manuscript work, ANl w is ins
G D ﬁlﬁéﬁf' Egdpgg:l;;ngﬁggrrg;?d éio pass that is not ;Srsl":cisi;;':l;ffs L:eirug{ t?g
eac - office to ; 2 At
h to become thoroughly acquainted with its actan?%?t:»gi‘ re?;g’r'i‘;gt ilso:;;g enough in
I W { ]

M

®

NORTHERN INDIANA NORMAL SCH(?;L_. 23

REAL ESTATE OFFICE. {

In this he buys and sells real estate ; takes notes; makes out deedsand mortgages;
closes mortgages ; has the property sold ; and performs all of the business connected
with real estate, X C

INSURANCE OFFICE.

Here he organizes a company; insures prc?erty ; pays losses; declares dividends;
and enters in detail into the technicalities of the law governing such a company.
From this he passes into the -\

COMMISSION HOUSE. -

Here he receives invoices, consignments and shipments ; buys and sells on com-
mission ; makes statements, and performs all of the duties as found in this house.
From this to the

TRANSPORTATION AND SHIPPING OFFICE. Lt

Here he makes out bills of lading; enters into contracts, and becomes responsible

2

|

|

for goods shipped ; delivers goods ﬁ;_'toréign ports, ete., ete, From this to the o411

JOBBING AND IMPORTING OFFICE, 't

Here merchandise of al is b
ete. The purchaser may fail*an invoice is taken ; the store closed; the accounts set-

tled at such per cent. on the dollar as the assets will adiit, etc. From this to the
MERCHANTS' EMPORIUM, -
Here all articles of trade are bought and sold, either in large or small guantities;

the goods billed, and entered in the proper books ; drafts drawn or accepted; payments

made. etc. From this to the
' RAILROAD OFFICE,

Here Railroad Book-keeping in all its forms is fully illustrated, from the organiza-
tion of a company to the declaring of dividends. From this to the Freight Office,
Xp Office, and then to the Postoffice, in each of which all of the
business con grewith is fully illustrated., From this to the g

BANK. - <
secutively the duties of Receiving and Paéing Tellers, Dis-
ook-keeper and Collection Clerk; deals in Gold Certificates,
5, Foreign Exchange, discounts Commercial Paper; receives

Seneral Banking Business.

stions of all kinds are carried on the same as in actual business.
minissions received, real estate purchased, money deposited in the
ommercial Course is the most thoroughly practical one ever arranged.,

COMMERCIAL LAW.

Iﬁ connecﬂ
be taught in defail and all technicalities carefully explained. Itis the nearest to
actual work of any plan that can be devised. -

We feel confident that to the young lady or gentleman desiring, a complete Busi-

ness Education, we offer advantages superior fo those of any other scool.
We have made everything so practical that the course will be of incalculable value
to any young person whether he shall afterward give his attention to Book-keeping

or not.
EXPEINSES.

While at most Commercial Colleges the tnition is from to $so per term, and
board from $4 to $6 per week, here the tuition is but $8, which not only admits the
student into the Commercial Department, but to any class in any department of the
school. On entering the Practical Department, the student will pay a fee of $5 to de-
fray expense of books, graduation fee, etc. Good board and well furnished room at
$1.70 to $2.20, as described in item of expense.

If everything is not as thorongh, complete, and practical as represented, no tuition

i will be charged.

tinds is bought and sold for cash; on time; for notes,

n with the work in each office, the law governing its transactions will |
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Wh will consider it a personal favor, and it will aid us quite

materially in arranging the plans for our school if the person

ivi i i 5 he ing »stions ‘and
receiving this catalogue will answer the following ques

forward to us at once.
Respectfully,

GooDYEAR & PALMER.

Do you contemplate taking up a course of study in any of the branches

laught in the Cedar Rapids Business COlELE Priormrinirns

What branches do You Gesire 10 STUAY D oottt

Will vou attend the Cedar Rapids Business College 7.

How long can you Qllend 7 o oisiimmssssirses

When will you be ready to enter SeEOPTIe TR |

Will you board in the College Boarding Department i

IVQIEE oo eemeemennnan e nisisibsm s s

PO, Address... e

THEORETICAL DEPARTMENT.

The student is placed in this department upon entering the College, and is”

thoroughly drilled in Book-keeping, hoth by single and double entry, cl:a.nging

from single to double entry, the use of drafts, notes, ete. Instruction in Com-

mereial Law i+ continued throughout the conrse, H: wing mastered the founda-
tion prineiples and passed a satisfactor ¥ examination, he is admitted to the

PRACTICAL DEPARTMENT,

where his work is Actual Dusiness Practice. The Currency and Merchandise
have a real value, which gives to every fransaction an interest that deve ops the
best energies ‘md abilities of the student., He iz furnished with a Cash ¢ “apital,
Bk Uheeks, Notes, Drafts, Ree eipts, Deeds, Mortgages, Leases, Insurance Poli-
cies, Invoices, Account Eales, Bill Books, Day Book, Journal, Ledger, ete., and
then commences business operations,  He buys and sells Mtlf]mnlli\'e, Real Es-
tate, Stocks, ete.; receives anid forwards --u.md‘a to.be sold.on Commission, takes
out policies of insurance, deposits in Bank, gives and receives checks, receipts,
notes, drafts, bills of exchange, aceount tfilv-\ holds correspondence with ditter-
ant firms through the Post Mlice, comput all interest, partnership settlements
a1d makes all the caleulations ¢ onnected with his business transactions, He be-
¢ mies, in regular turn, a Merchant with one, two and three partners, and a Job-
bing and Commission Merchant.  He also receives instruction in adjusting Loss
and Gain acearding to average capital invested, Foreign and Domestic Exchange,
Stocks and Bonds,

PThe merchandize is samaples of cloth labeled with fags indicating the num-
ber of yards each piece represents.  Fach day's transactions arve based on market
qustations,

A guide indicates to the student the different transactions he must perform,
which are as varied and comprehensive as it is possible to make them, and in-
cludes every transaction that would oceur in any business from the simplest to
the most extensive. It is impossible for two students to have their books alike,
so thereis no copying one another’'s work, as is common among so many se hools
advertisingsan aetue il business department, Here each student stands on his
mierits. }

Alter completing the work laid out in the guide, he enters the final depart-
ment of his course, whivh comprises tiu Exchange, Broker's, Real Iistate, Rail-
roud and InSurance oflices, Merchant's BEmporium and Banlk.

The tivst tikoes charge of the KX CHANGE BROKER'S OF'FICE, where
he buys and sells bills of exehange on London, Paris, and other cities,  He then
goes to the REAL ESTATE OFVICE, where, as Real Estate Agent, he at-
tends to buying, selling, leasing and transferring property, making out deeds,
leases, mortguges, etc. Throwgh the ADVERTISING OF FICE the students
will adwvertise their business, being required to write up and present an original
advertiserzent, which will be examined and criticised by the teacher. He next
becomes an agent in the INSURANCE OFFICE, where he makes out poli-
eies of insurance, adjusts losses, ete. Now he enters the RAILROAD OF-
I1CE, through which passes all the merchandise ordered from and shipped to
the Wholesale ITouse and between the students whose places of businessare rep-
resented in different cities.  His next step in the mimature world of business is
the MERCHANT'S EMPORIUM, which is stocked with goods of all de-
seriptions represented by, samples, which he sells at wholesale or retail to all the
Shouses” doing business in the College—here we dispense with the journal,
using only d.q-hnni el ledger.  After the student has successfully earried on
the lusiness in this  ep rtment for several days, satizfactorily closed his books
and made ont a Bal ne Sheet, he enters the BANK, which is one of actual
discount, eivenlation «..d deposit, and as complete in every department as any
in the country., Tt hias a Capital Stock of $—— of beautifully engraved bills, is
furnished with a full and ftam}a]{l(‘ set of hooks, and the business is done with
as much aeeuracy as in any City Bank. The student in turn occupies the posi-
tion of Collection Clerk, Discount Clerk, Paying Teller, Receiving Teller, Book-
keeper and Cashier. He is held to a strict accountability for neatness, accaracy
and dispateh. : y

BUSINESS EDUCATION 'OR WOMEN,

Lvery day furnishes new evidences of the rapid strides by which women of




SECTIONAL VIEW OF THE BUSINESS PRACTICE AND OFFICE TRAINING DEPARTMENT OF THE CEDAR RAPIDS BUSINESS COLLEGE.
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THE CEpAR RaPIDS BUSINESS COLLEGE AND

S

View of the Initiatory Book keeping Department of the Cedar Faplds Business College,

DEAR STR:—The above isa :’-epecinm.n_,;oth y
automatic lettering dizget trom  thes pen,
This stvleof lettering Sdnsily learned, ﬁrw
IT PAYS ANY ONE TO| FARN IT- Automatic
Penmanship adds seyerad hundred dollars
each year to my own incofie, and L ani cer-

. tain anyone learning it with'u view to teach-

ing it can realize additional income from it
in the same way. KEnclosed circular gives
information eoncerning Lessons and Speci-

meng by mail, and prices of Automatic Pens,

and Inks.

My work is systemasized so that 1 cangive
all mail vrders my prompt personal atten-
tion, but please do not expect me to write
you a long letter in answer to questions
which @re already answered in my printed
cirenlars. ;

Respectiully yours, k,
: ' B, K, ISAACE.

——

b
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" mental penmanship.
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URING the winter months the college has been crowded in all departments, and during a portion of the month of
January there was not a vacant seat in any department of the school. Ou the first of March there will be between
forty and fifty desks vacated by graduates and others whose terms expire at that time; new elasses will be formed

in arithmetic. grammar, spelling and commercial law, during the first week of March, and the management of the school
wish to call the attention of all who desire to enter npon a c¢ourse of business training to the fact that at no time of the
year can they enter upon such a course with better advantage than during the spring months. e
The course of training in this school is now acknowledged by competent judges to be the most | :
ness-like given in any similar institution; while the eost of af-"mmpleﬁé-cpii‘fge is not greater than'in m:
The total cost of & three months’ course need not exceed $68 00. The total cost of a six months’ i
$124.00. The above fignres inelude the cost of seholarship, books and stationery, board, room rent“f

it NOTIFY US.

Those who contemplate entering the Cedar Rapids Business College during the first half of Mareh should make ap-
plication at-once, stating course of studies desired, and length of time they will attend. These applications will be filed
in the order received. and in case there are no vacant desks in the school, applicants will be notified at once. The pro-
prietors do not apprehend. however, that they will be compelled to turn any students away. ;

OUR PATRONAGE.

The clientage of the Cedar Rapids Business College is not confined to any locality or state, but extends to all parts
of the United States. pupils coming from the most distant points past dozens of other institutions, similar, at least, in
name. There are at the present time attending this school a number of graduates of other business colleges who have

found by a costly experience that some schools, at-least, are not all they claim.

COMMERCIAL NORMAL TRAINING.

The proprietors have been so suceessful in placing their graduates who have thoroughly fitted them-+elves for busi-
ness college work, in good positions as teachers, that they are encouraged to give more attention in the future thanin the
past to the Commercial Normal Training course recently introduced. :

of the common English branches, a thorough

The requirements for business college teaching are «a knowledge
arithmetie, book-keeping. business practice. muscular movement writing and the ability to teach.

knowledge of business SINess . mi MOV
y is made commercial students in this school for instruction in any or all branches of plain and orna-

No extra charge ; 1
In other words, a student purchasing a seholarship for six months at $40.00 is not only entitled to

instruction in all commercial branches and business writing, but in all lines of ornamental penmanship.
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Itisloeated in a small town where vice and im-mé_f&l'j._ty are un y 1
best equipped institutions of its kind in the State. We have he

own. B
e O 1E10 ] W lieved all along that a busin ol
ot in 8 sl cown of igh ol samin v et oo ygomig G 5 vre ot
' N e oo, and e are glad to note that the Uentral Business'Gollese™is sppreciatod by s
i TOOM. This.lcourse, ;sh'r\w:?vmig-tftg%%, %ﬂrﬁ’oébun ‘Euﬂﬁ,f} S e 1“'1'_‘_3'3 DPatronage from those who want a
kept, and all the attendant duties of CLERK, Bookkeeper, Correspondent, and Merchant are reguiarty pe:i-
- formed by the student. Thus, in a short time, they acquire the experience which they would otherwise get
only by years of practice. His training is acquired through actual practice in the different business offices.
He passes successively through the business of the following offices: Real Estate, Insurance, Commission,
+ - Transportation, Jobbing and Importing, Railroading, Banking, ete. This training is received over our
- Couxrers, and all papers used -undergo the same conditions that they would on the outside. The student -
~buys, sells, and keeps his books in the same way that he wguld if he were in actnal business. y

Lg}‘A.L FORMS, ETC.

The student is taught all the legal forfns, such as deeds, bills of salé, leases, mortgages, etc., in a most
thorough and practical manner. The drill our students receive in this department is of very great value, |
__Ehether‘ they ever keep a set of boo'}.(‘s or not.

REMARKS.

, The Central Bu%}ess College offers a scllo@-,_\,v_llicfl thg.poor‘tﬁan be educated as weﬁ as the rich. "‘6ur
| ratls are within easy ‘feach of all, and our Pleasureville families offer private hoard for less than-it can be
B | found elsewhere in the South. Our citizen§are directly interested in the success of the school, hence the
| liberal rates.

L

SPECIAL ADVANTAGES

| i To which we call your attention. 1. A town without bar-rooms, billiard halls, &e. 2. Location on high
ground, and healthful. 3. An able corps of Teachers dnd Professors. 4. An opportunity is offered to the

I student to take any other study or course in connection with the Business Course. 5. An opportunity is

' given to do thorough and systematic work in one-half of the usual time and at one-third of the usual outlay

~of*money. .

. i ~ ENDORSEMENTS. S Moo 1)
. Please read the following and come immegliately and take a thorough business course. B
" (Official.) PLEASUREVILLE DEPOSIT BANK.

L We, having visited the Central Business College and segn the Principal, J. T. Corley, teaching all forms of
Book-keeping, including banking, both theoretical and praetical, and afler examining the studenis’ books, which

were found to be neal, systematic and correct, take pleasure in endorsing the appliances wsed in every particu-

Lar, and, heartil end the Central Business College to our friends and all others who may want a sound,
. practical education. g . X A e s b
i ALBERT BERGEN, Presi - FRANK E SMITH, Cashier. /’
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BOARDING DEPARTMENT

OF THE

Cedar Rapids Business College

AND

"SCHOOL OF PENMANSHIP AND SHORT-HAND.

The proprietors of this College have long felt the need of
establishing in connection with the school a boarding department,
where students could obtain wholesome, nutritious food, at the
lowest possible rate, but we have hesitated to assume this new
responsibility, knowing that many who have had experience im
boarding departments of other colleges have not been favorably.
impressed with their accommodations.

In calling attention to the Boarding Department of the Cedar
Rapids Bysiness College, the proprietors desire to most emphati-
cally impress upon all, the fact that everything connected with it is
first-class in every detail.

The dining hall is one of the pleasantest rooms in the build-
ing ; the tables are furnished in a style equal in every respect to
that of the best private boarding houses ; the table linen is white,
and is changed as often as due regard to cleanliness requires ; the
silverware is all new and of a fine quality, and not the most unim-
portant thing to a hard-working student is the food, which is alll
carefully selected before being cooked, and which is prepared for
the table under the personal supervision of a professional cook.

The sole purpose of the proprietors in maintaining this board -
ing department, is to furnish pupils of the College with good,,
wholesome food at a lower price than they have heretofore beem
enabled to secure it. The students are pleased with the depart-

‘ment, and the proprietors are satisfied.

The price of table-board in the College Dining Hall is $2.00
per week, and pleasant, well-furnished rooms are obtainable at all
times in private families at s0c. to j5¢. per week ; making a total
of $2.50 to $2.75 per week for board and room.




. What the Students think of the Boarding Department.

Some of the students of the College desiring to show their
appreciation of the boarding department, formulated the following,
signing and presenting the same to the proprietors. It will speak
for itself. These pupils are all in attendance at the College at the
present time :

To whom 1t may concern :

We, the undersigned, are boarding at the Cedar Rapids Busi-
ness College Boarding Hall, and desire to expressl‘,our entire satis-
faction with the way in which it is conducted. The food is of the
best quality, well cooked and well served. All who are prejudiced
against college boarding halls should, (if they desire No. 1 board
at the lowest possible price)} investigate.

W. I. Staley, Waterville, Kansas.

W. M. Lloyd, Alden, Towa.

M. V. Bolton, Stockholm, New York.
Chas. S. Atwater, Marion, lowa.

J. K. Hagan, Atkins, Towa.

James A. Kinney, Elgin, Towa.

Willie B. Andrews, Flemingville, Iowa.
Benj. Bowman, Marion, Towa.

Ira Wortman, Grinnell, Lowa.

I T, Walker, Mt. Auburn, Towa.

T. W. Wire, Hampton, lowa.

I. D. Vorhes, Marble Rock, lowa.

B3. J. Horschem, Dyersville, lowa.
Edgar Hammond, Oxford Mills, lowa.
F. A, Keefover, Waterville, Kansas.
B. E. Lockwook, Clarion, Towa.

S. J. Lord, Amboy, Minnesota.

E. A. Zartman, lda Grove, Towa.

A. H, Patterson, Elkader, Iowa.

(. W. Thurston, Cedar Rapids, Towa.
I'. A. Pagel, Alden, lowa.

= E. A, Hicks, Geneva, Towa.
. F. Hart, Lakeside Farm, Delavan, Minn.
| Willie Shepardson, Marble Rock, lowa.
| C. L. Yates, Palo, Towa.
R. I. O'Conner, Washburn, Iowa.
'. J. D. Bowman, Marion, lowa.
;i K. H. Kaylor, Monticello, Iowa.
H. J. Montgomery, Eaton Rapids, Michigan.
Porter Donly, Woolstock, Towa.
Fred. 1. Hart, Delavan, Minnesota.
Maude Blakely, Oxford Junction lowa.
s i &
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To succeed is we believe the laudable desire of nearly every

man and woman.

The proprietors of the Cedar Rapids Business College desire
to succeed in building up the most thorough, practical, and com-
plete business training school in the west, i

‘One of the first essentials in such an undertaking would
necessarily be teachers skilled in the branches taught.

The Cedar Rapids Business College has just such teachers.

Next in order should be well arranged rooms for study and
practice. The Cedar Rapids Business College has large, well
lighted, well ventilated and furnished rooms, particularly adapted
to the requirements of a first class Commercial School.

Having provided the best of rooms and teachers, the pro-
prietors. of such a school would naturally look about for pupils,
as it will, we think, be conceded that a school without pupils can-
not be a great success. .

The Cedar Rapids Business College has a fine enrollment of
intelligent and earnest pupils, a class of pupils that any school
would be proud of, a class whom it is a pleasure to teach.

The registration of pupils at the Cedar Rapids Business College
during the present month, has been forty per cent greater than
during any former corresponding month.

Never in'the history of business education has any school been




enabled to offer a more perfect and thorough system of business
training than is offered in the Cedar Rapids Business College.
Individual instruction, and every possible attention is given to
each and every pupil. There is nothing superficial, and nothing
but that will bear the closest investigation in any of the methods of
of training in this school. Our students are fascinated and de-
lighted with our methods; our students are, in fact, our best adver-

tisements.

Students are greatly pleased with the manner in which the
College Boarding Department is managed. In this department
students are served with meals, equal in every respect to those
furnished in the best private boarding houses, and are charged but
$2.00 per week : the actual cost when all supplies are purchased at
the very lowest cash wholesale prices.

Rooms pleasantly furnished and well cared for, can be had at
50 to 75 cents per week, making the total cost for board and room
only $2.50 to $2.75 per week.

New classes in grammar, arithmetic, book-keeping and com-

mercial law will be formed during the first week of October, and it
Is hoped that new pupils will enter as promptly as possible on the
first of the month,

==

SPECIAL INVITATION.

Yourself and friends are invited to the following anniversary
exercises of the College.

The anniverary sermon of the Young-Men’s Christian Associ-
ation of the Cedar Rapids Business College will be delivered at St.
Paul’s M. E. Church in Cedar Rapids on Sunday evening Septem-
ber 3oth, by Rev. Julias A. Ward, who has prepared a special ad-
dress for this occasion at the request of the association.

The eight anniversary of the Cedar Rapids Business College
will be celebrated by a reception to students and friends of the
institution in the rooms of the College, Wednesday evening Oct. 3d.

A musical program, under the direction of Miss Carrie Barto,

principal of the Cedar Rapids Conservatory of Music, will be given
at that time in the college rooms. '

There will be no charges for admission and the friends of the
college are invited to attend.

L i

Wednesday Evening, Oct. 3, 1888,

—==PRIERANME==—

Under the auspices of MISS @ARRIE BARTO, Principal of the
Redar Rapids Qopseruatory of Musie.

PART FIRST.

1. OVERTURE, - - - 4 - Eulerpean Orchestra

2. Vocal Duer. Hear Me Norma, - - - Belling
Mesdames Giberson and Sackett:
3. Piano Soro. Moonlight Sonato, - - - Decthoven
Miss Edith McCready.
4. VioLix Sgro. La Fille diu Regiment,
Prof. Tloppa. Piano Accompaniment—Miss Barto.
5. Vocarn SoLo. La Separation, - - - - Rossind
Mrs. Orange Sackett,
THIRTY MINUTES SOCIAL.
PART SECOND.
1. “Vocar Soro. Rhine, - - - - - Hutchison
Prof. A. N. Palmer.
2. Piano Duer. Valse de Fleurs, - - - - Rummel
Misses Barto and Baker.
3+ VocarL Duer. Hope Beyond, - - - - White
Mrs. Sackett and Prof. Palmer.
4. Viouix Soro. Melody, - - - - - Rubenstein

Prof. (G. H. Smith.

Rondo Brilliant, 4 = =
Miss Anna Kicmar.

5. Prano Sovo. C. Von Weber
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Conservatory of Musiq |

CEDAR RAPIDS, IOWA.

NO. I3 SOUTH SECOND STREET.

Scl;ool of instruction of Piano, Organ, Voice, Violin, Theory |

and Guitar.

Terms reasonable. Pupils from abroad furnished rooms and

board at low rates. Positions secured for those desiring to teach. i |

Instruction given in Elocution by Mrs. Lucia Gale Barber, a
graduate of the New England Conservatory of Oratory, Boston.
MISS C. BARTO, Preceptress.

——
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